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1. Diploma or Master’s degree in a field of business and economics or
a comparable degree program in scope and content

2. First contact with the supervisor: Clarification of available supervision capacities
Prof. Teller (Retailing) / Prof. Werani (B2B Marketing) / Prof. Hofer (International Marketing)

/ 3. Application \

Suitability for writing a dissertation is determined based on the curriculum on the following criteria:

1. Subject knowledge with regard to the indended doctoral program, especially with regard to the
dissertation subject and topic

2. Methodological skills for dealing with questions in the intended field

3. Scientific potential and motivation for the dissertation project

For the evaluation of these criteria the following documents have to be submitted:
Curriculum vitae

Diploma or Master’s degree certificate and transcript of records

Diploma or Master’s thesis

Letter of motivation

1.
2.
3.
4,
Q Outline of ideas for the dissertation project /
\4
[ 4. Provisional acceptance letter and enrollment in the doctorate program
A4
e N
5. Successful completion of the 15t dissertation colloquium
(not later than the end of the 3 semester after admission)
\. y,
Yes ] No
\4
-

6a. Dissertation agreement and
announcement of supervision

6b. Doctorate program cannot be continued

7. Completion of all courses and seminars

v

8. Submission of the dissertation
and defensio

Figure 1: Dissertation process
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